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BCOE-141: Principles of Marketing

Course Code BCOE-141

Course Title / Subject Principles of Marketing
Programme B.Com CBCS

Medium Hindi Medium

Marks 100

Assignment Type Tutor Marked Assignment
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gd fpu Mg W

IR 1: fTAUU (Marketing) ® 3@UROM, UHfd Td TRURS fawt (Selling) T smyfae fagur
fraRYRT ¥ Sfar WY BT (ignoucollage.in)

TIITHIT 500 Mo

fIoATA S1eqde & Siid fauuT (Marketing) @1 S@URUN, Ypfd T URURS ft (Selling) T myfe fagom
faIRYRT ¥ 3 9O SR fad91 &1 31did Ayl ®IF g1 foelt of srarefiie ik Sgifaw fazawu & 59 fawg ot
Td SHIYRT, 3P UAeTRIp B IUT 9B HAYUTE 6 WY HRAT aIH Sl | T§ ITURUN I} Bl had
T8 WR U & ST 3 Sdi-ed BRUN 3R TR &1 e e &l §1 Gle alRyTeT 3R Wy =i &
egH ¥ 39 favg § Yeftrd fafte usqait &1 a9e aut difdhes Geute- fosar ST 9T g1

faUU (Marketing) 1 3URUMN, YHfd Td URURS faT (Selling) T MYf® fauuH faRyRT § & fawga
3T I B! By UG AR U WReHTS AT WP 8Id 8 | Tm, I8 S ok gomafud ot wr enefd
BT 2, PR sremgs # U udn 3R faygeiadr s+t &<t 1 fediia, o Agifos Rigidl 3k arafde uifufad &
ol U Aoied oy RAUT BT 81 Jailg, 3% A e BT hHeas im0l o34 ¥ Sied 9} &) WRadl I
U ST qHdT § 3R el sy aeb Uga- GHd g1 g

P SHfARad, faUu (Marketing) @1 S@URUM, UPHfd Td URIRS fahl (Selling) T 3MYf® fauor faarerT
| @1 Bie Uihdr 3R SHS [IRATUITAS RO ST THiEN HRAT [AWT BT TexTs $I 0 & T sifard g1 918 a8
I - TR o faerd g, enfife ud aiftifcues fifeat & sruar oA iR Uiefas gemt &, ude ulkfufa o
HRUT 3R GROTH HT U WP FoH ST H1 ]| 31999 & UAH R0 A HHSIHd Uil 3R Tgdl BT urad B
J Ffeat &t TGyt 8T el aur U ufvomy guid: g gid €

ARG Sitad & Iy iR Ry w0 § YR i, ofdfe, wifas g JwimE ufewa & fagos
(Marketing) @1 3@URUN, YHfd Td TRUNS fIPt (Selling) T MYF® fauuq faRuyRT & & uRifiear
3 WY §1 HRT S famar SR fafaerargul <=r & vremee, fRren, Sifa fefRon oy Tl ok shafies faem o
3 Rigial @1 e IganT fHar Srar 81 afyd iR e P M ¥ 7 had Jaenef & Jaudg
JHIY THd BT §, dfesh Tad fawm 3R TR gerar &1 +ft 18 fa=m firerdt 31

fsHd:, fAUUr (Marketing) @t SGURUN, Ypfd T URUR® {1t (Selling) T MY e fauur faarumT & &1
T fATTTTd I o1 STURMRIAT &1 i o 81 Ssifas Jueg, gafyd arffeur 3R saragie Iuaifiar &1 a8
3fgyd THay faanfial & fazcvoners W ok Wdd faR emar & fAsRa oxar g1 39 I R e uss
TS THEMST T IPHT UaRH & TY-T1 Hia® & 2Ny 3R ATagING Sl & forg of 3rid waerh g g
gl

IR 2: fAUU ATaTaRYT (Marketing Environment - J&H U9 ITU®) & fafis gesl ok
SUHIT YdgI¥ (Consumer Behaviour) &1 YT HIA 9T PRBI B! fad==T ﬁﬁl‘[{l
(ignoucollage.in)

THT 250 WG

fawnTg stegms & sidifa fauura ardraRor (Marketing Environment - J&H I{H YD) ¥ fafirr geat iR
SUHIFIT TTER F! TA 3R I3 BT 3d He@yul =i g1 fanddt off srprefiier ok Sgifaw fazawo & 39 faw
& g SHTYRUN, TS UAEIRD [AH™ IUT SHD! HRYUTC Bl T FRAT MaAH gial o | T8 YR qAf B
HId Td8 W YA & SO 9% 3fdf-fed SR R TRUME! B} Te RS Hat g1 Tl TRUTHT 3R WY
DI & W1ed ¥ 39 fawg I Yefid fafi ugqsht &1 axe aut aifde Geaie- far S gadr g1

faUu ATATaRYT (Marketing Environment - g9 Td ITU®) & fafts ged! ok Suledr uagR & fawqd

LT T TD! g UM fARIVdIE T WSS 3 WF gid € | T, 9 ¥ ok gogafud Aot wr snerfea
gl B, Forad srere # Ty R faseitadr s+ el 81 fecfi, ue dsifae Rigidl 8k arafds aRfufedt &
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a9 U Aoiegd ey R BT 81 Jailg, 3D A e BT HHds aiidmR0l a4 U Sifed 9} & WRadl 9
U S YHhdT § 3R el sy qe ugaH GHa giar g

ARG Sitad & Iy iR vy U § YRdg i, onfdfe, wifas g dwima uRewg & fagos
9TdTaRUT (Marketing Environment - &8 Td ATq®) & fafird ges! ol Iusledr saaeR &1 URifiear siafis
WY 81 URd oY famna oiR fafgeamgef 3= & g=mem, Ren, iy RulRon, iy Swm@t ok siefie o & 34
Ryial o1 ue IuTT forar STaT 8| Hafyd iR IFH® DB UM ¥ 7 had FHETS & THIgS THIHH
THT BIAT 8, Sfesh Td fAHRT 3R TRITTA gefre &1 ot 718 fa=m firerd g

fsmya:, fauur aTarEaRuT (Marketing Environment - &9 Td a1U®) & fafid ges! oiv Sudiedr saagR &1
3T fAwaTTd I o1 STURMRIA &1 Fufor axar g1 Ssifas gug, gafkyd arffeor 3R saragie Iuaifiar &1 g
3fgyd TH-ay faanfial & facvoners W ok Wdd faR emar & fAsRa oxar 81 39 v R e uss
BT THEM3T T IPHT UaRH & TY-T1 Hia® & 2Ny 3R ATagING S & forg of srid waert g g
gl

IR 3: TNIR fyHfFRIHI0r (Market Segmentation), a&zﬂw (Targeting) 3R fRufa frefzor
(Positioning - STP) &1 ufspar &1 quiq ﬁﬁl’(‘l (ignoucollage.in)

TITHIT 250 Mo

v St & sidifd aeTR fAUfRIBRUT (Market Segmentation), AEAHRT (Targeting) 3R FRUFY FHerfzor
(Positioning - STP) ®1 UfhaT &t YA 3R AT &1 i Feayul I g1 fft oft srprefie ok Igifaw
fazawor & 39 fawg ot gat SayrRon, 39% UdeRie e auT 396! HAYUTE & WY HAT HIRIH gidl 8| T8
YR T P HId Ydg W THIH & ToId 3% Ad-ed HRUN 3R TRUMHT B} Te RS et 81 Jld
ORYTST 3R WP =BHI0 & Ay F 59 faw 3 F&fid fafid ugqsh &1 ame aur aifdhe geaie far S e
gl

TNIR faufaaezor (Market Segmentation), a&zﬂw (Targeting) Gﬁ? fRufa Ao (Positioning - STP) 3|
afehaT & favgd ST ¥ SUd! $s U faRIvdId Ud WRaHTHS S WF 8id 8| W, I8 [ ok gogafkud
e W emetd g &, o sremeH ¥ Thwudr R faywiaar ot wedt 71 fgdta, a8 Isifae Rigidl oiR
IRdfass IR & 9 U Aoied Jat RIMUd &l 8| I, $9b A= 9eh! B TG FBIU B I sifed
T} Y TR I FHT ST YT § 3R el (s de uga-1 IHa g1 g1

HERING g & SN 3R Ry ®u ¥ URdg g, e, dmifie 7 SRma uRexg & aeR
fufeaszor (Market Segmentation), H&Tﬂﬁlﬂ (Targeting) GﬁT fRufa fFArefor (Positioning - STP) CAR'IE|
& URIfGT 3rafie Wy g1 YR o fawna iR fafaudrgel S & v=meq, Rien, g R iy S=imr ok
3Nt faerg # 359 Rigidl &1 e IuanT fHar SiidT g1 afRud $iR e ePHIvn UM I 7 Had grznaf
BT JHISG JHTYTT GHT BIdT §, Sfeh Jdd fap™ 3R TN gerar & o 73 fewn firerd g

ﬁ'@?ﬁiﬁi, IR faufaaes o (Market Segmentation), a&.ﬂw (Targeting) MR fRufa frufzor (Positioning -
STP) HI UfPAT BT 30T AT I Ht SMURRIAT BT FHi0T Far g1 Agifad TH, TafRUd e 3R
HTaRIRSG U &1 I8 3gyd Tr-ad faenfiat & fazawunats T ok Wad faaR emdr & fasRid axar g1 39
fIv R eg Uhs sdbate uRiensil # IPHP UGk & Y-T1y Hiaw & My 3R FagTRe siiad & forg ot srdd
waer g g g1

IR 4: IATE Sl TP (Product Life Cycle - PLC), FifE, UHFoRT va Yeu fAUROT (Pricing
Strategies) &1 faftra Hifaat &t e a»"rl%m | (ignoucollage.in)

TTHT 250 g

fISaT S1eq9= & Sicia SuTg Sita= T (Product Life Cycle - PLC), Sif&T, %01 va e YR (Pricing &
U 3R fadaT &1 sidd Aeayul ®H g1 fardt ot srprefie iR Sgifas fazawor & 39 fawa &t 4 sfaurom,
39 UfaeTRIe fAHr quT STH!T SRV B WY BT ATaTS Bidl ¢ | T8 MTYRUN T B Had Tag IR IHH
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F TOT 3% Safied HRUN 3R TRUTHT B e SARST BT &1 et URHINT 3R WY PHI0 & HIeaH I 39
fao @ Tefia faftrsr ueqeht &1 asnfe qut arfdes geaic farar o T 3|

TG SftaT T (Product Life Cycle - PLC), Hif&, YT Td gea fYURT (Pricing & fawqd sremgs & swa!
F3 T fARIvdT Td WIS S W gid 81 U, 98 Ff¥a ok gorafa ot w snuia g 8, fora
e B Theudl SR faysiad -t Tedt o1 fedhia, I8 Jaifos Rigidl $ik arafds uRiRfadl & ste te Aeed
eIt 1T Rl 81 qel1g, 39 fAfia Uewh! BT HHaG avifehRul B ¥ Sfed dul B! IRadl o JHg S Fbdl §
3R T Frpe I UgaT YHT ST g |

TGRS Sitad & SUANT 3R IRy ¥U § YR qrarfres, s, dimfis 7 SRimTd ukewg # IdTg sia T
(Product Life Cycle - PLC), Sif&, YbfoiT vd gea AT (Pricing &1 Urifiierar srafiies Wy g1 WRd oY fawma
3R fafaerargul e & u=mes, e, e e, <y G 3R $ienfie faera & 57 Rigidl o1 e I fa
ST 3| afRyd 3R a1 DD UM F 7 Had THETS & THIES THIHT JYd 8T 8, dfeh Iad faer
3R TR gefell & ot 73 fa=m firereht B

fspeict:, IUTE Sita= T (Product Life Cycle - PLC), Sif&T, Udbfoi wd gea AuUfRor (Pricing &1 srema= fawaa
I B MURFAET 71 701 Har 31 Jgifas w0, sgafyd Fiffeur 3R aragiRe TR &1 T8 3gyd TH-ad
faenfifat & faxawoners T ok W faR evar & faeiid Bl 81 39 fav R g Uhs preite usiensi |
IPT UG & -1 U™ & e SR AMagIRG SitaH & farw f srcdd wergrft g gt 81

IR 5: foa=or A1egH (Distribution Channels), g fiygor (Promotion Mix - ﬁsmr—r HfRITd
et 9 faspa "ad=) Y Yf et T3S (ignoucollage.in)

TITHIT 250 Mo

AT Siwe & ofdiid 3Rl |ATeaH (Distribution Channels), Jat fa%UT (Promotion Mix - fagmum,
Hfdaa fawt 9 fasra & Ia iR fadamr &1 edd deayul wH g1 sl off srerefiie iR Ssifas fazawor o
39 fow ot g sfauron, 39 VeI fAwT quT 3ud! SN B! WY AT ATTGH Bidl |1 T8 YR
T2 B Had Ydg W JHASH & Folg 3% 3fdffed HRUN R TRUME ST T8 e FHRdl 1 Tetd TR 3R
Wy =S & [ew I 39 fawa I Gefid fafie ugqeht &1 ame qur aifdhe Yeuid a1 o T g |

faawor Aremw (Distribution Channels), Taqef firgor (Promotion Mix - ﬁ?l'ITFI w%nmﬁaﬁaﬁw%ﬁw
T J 3P| B U FIATAT T WA ST W Bid & | UyH, I8 FAfd ok gogafyd famt R snerfa
BT B, O s1emge Hf Ubeuar SR fayigar s+t Wedht 21 fachiy, g Aifas Rigidl ok andfas uRkffadrl &
o9 U AoTed oy RIUG BT 81 Jailg, 3P A e BT hHes aiifeR0r o34 ¥ Sfed da) &) WRadl I
T S Fehdl § 3R gl Fhs % Uga- SHd gl o |

HTGRINS S & AN 3R Ry =0 ¥ YR qmfere, e, imfs 7 Yemma uRexa # faavor areaw
(Distribution Channels), Taef= fagor (Promotion Mix - ﬁ?lTlF-l Hfeard 9! 9 fawa of TRifedr siafd®
WY 81 URd O fawna ok fafgeamyef Tz & gxmem, e, ify RulRo, My It ok siefie e & 349
Rygial &1 S ITAINT fHaT S1dT 8| TafRUd iR I VBRI U T 7 Had A HT JHISg JHIYM
T BIdT 8, Ifeth Jad AT 3R IRINTT c&idl &1 i =18 fa=m frad g1

ﬁWﬁT‘P, farawor Aremw (Distribution Channels), qei firgor (Promotion Mix - ﬁTIT'FT HfeaTd fawt 9 fawa
BT 3T faVTTd I B SMURRIAT BT AT BT 8 | Agifad A, TRIT IIffhRuT 3R TTagTRes ST &1
I8 3feyd TH-ay faenfial & fazeuners I 3R W IR amdr o ieRid a1 g1 39 fiwn W geg uehs
DTEAS TR § IFY UK & Y-y Hia™ & MY 3R raeiRe Sitaq & forg +f 3idid waer! Rig gt
gl
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This solved assignment is prepared for educational/reference purposes only. Students should read IGNOU study material and
write answers in their own words before submission.
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